
Find times that work for you to show
your house and convey that time to
prospective buyers.

Check with you about any and all
offers for your property as soon as
they are made.

Answer every question that you have
about making your property as
attractive as possible.

Meet with you at times that are
mutually agreeable to answer
questions, discuss suggestions, and
work together to get the best price
for your property.

Take all of your phone calls and
questions as they come up.

Arrange for prospective buyers to be
prequalified for the financing of the
price range of your house.

Arrange a date that is mutually
satisfactory for you and the buyer to
close on the property.

Follow up after the closing to see if
there is anything else we can do to
help you.
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The Benefits of
Cooperation and
Communication

WHAT WE WILL DO:

SIT ON THE SAME

SIDE OF THE TABLE

  In summary...

1. You and the buyer of your
property essentially want
the same things out of the
sale of your home.

2. By working with your
Truehome agent and the
buyer, more can be
accomlished in a shorter
amount of time.

3.  By enlisting a Truehome
agent, you minimize the
risk of miscommunication
between all the different
parties that will become
involved in a closing.

4.  We at Truehome pledge
      to do all we can to
      communicate with you to

ensure a successful
transaction.


